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H Akadnpia MwAnocewv npaypatonow)Bnke kat G£Tog, yla 5" cuvexouevn xpovid, anod
tov ZEAME oe ouvepyaoia pe tnv Response, Je HEYAAN €mituxia, o€ €va cUyXpPovo
nepBAAoV, HEOW NAEKTPOVLKAG — EKTALOEVUTIKAG TAATPOPUAG KoL LE TN CUMUPBOAN
TPWV senior ZupPBolAwv Ekmaideuvong kat Avamtuéng. H onuavtikl OUMUETOXN
ETALPELWV OO Tov KAASo NG Alavikng NwAnong, €éwg tov KOTooKEUAOTIKO KOlL TOU
TouplopoU, £6waoe TV gukalpia otV opAda CUHUUETEXOVIWY VO AELTOUPYNOEL KAl Vol
HAOeL péoa amod plo SLodpaoTIKY), EKTOLSEUTIKN TIPOCEYYLON. XTOXOC, N MAAloiwon
TWV aMOTEAEOHATIKWY NWANCEWV HE TNV KATAAANAN ETUKOVWVIA KAL TLG AMOSOTIKEG
SlampayuaTeVoELS.

JUYKEKPLUEVA, OL CUPUETEXOVTEC EKTIALOEUTNKAV OTLG £€1C OEUATIKEG EVOTNTEG:
Customer’s Behavior Style and how to Communicate with Impact, 28/3
Relationship Based Selling with Integrity, 31/3 & 1/4

Effective Negotiation Skills & Priorities Setting, 7 & 8/4

ErutAéov, 6Aot ol ekmatdeuvdpevol cupnAnpwaoav to Epyaleio Npoowrnikotntag (PPA)
™G Thomas International kat éAafav avadopd yLa To ITPOCWTIILKO TOUG TIPOdIA.

T€Aog, n Response MPOCEPEPE, O CUVEXELA TOU EKTMALOEUTIKOU TIPOYPAUUOTOC KoL
TPOG EUMESWON TWV YVWOEWV KOL TNG EUMELplaG, TN Suvatotnta €MEKTAONG TNG
ekmaldeuTikng Stadikaciog otnv mAatdopua CUVOUACHUEVNG - CUVEPYATLKAG LABNoNG
Response Hybrid.

AuOevTIKa YYOALO JUUUETEYOVTIWV:

TL oa¢ dapeoe MEPLOCOTEPO;

e H ouvexng Stadpacn pe TNV opada kot N aAAnAemidpacn pe evOLOPEPOVTES
KAQdoug

e H aAAnlouyia Tou meplexopévou — evdladEépouoa MPooEyyLlon

e 0Oa nbsha va £dpapudécw TOV OCWOTO TIPOYPOAUMOTIONO TPV omo Kabe
OUVAVTNON KE TOUG TIEAATEG POV Kal va akoAouBw Ta BrApata tng mwAnong,
omnwg ta StdaxOnkape.

e ‘EpoBa va Staxelpilopal kploelg kal va StampoypoteUopaL.

e Eduya codotepo...

O ZEAME kat n Response deopevovtal OTL Ba cuvexioouv va OPEXOUV UTNPEGCLEG
vPnAol eruunédou péoa amo tn cuvepyaoia toug!



